Booth Etiquette

R iS Q Privilege to Be trusted By our retail Partners with their storefront space, anb it is of
utmost imPortance that we take great Care to honor all Booth sale guibelines. Let’s ensure
that all of our interactions at Booth sale loCations are always Positive anb aPPrecCiative-
we are so grateful for the support of our retail Partners for our COOKIE ENTREPRENEURS!

If another organization is also
soliciting, take the opposite
entrance to the business if
possible. If not, allow each group
space to operate without interfering
with each other. Ask the gir|s to eat bef
i o
Coming to the booth — ge

they shouldn’
t eat H .
Beverages are Oka)‘//f/h”e selling.

Always thank the busin;ss
representative and sen s
appropriate thank you notes.




